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The most important function each
Real Estate Agent has in a
transaction is protecting their clients
interest in the transaction. This
applies to agent on both sides the
buying and selling agent. As a real
estate professional each of us need
to insure we have a well written
contract with timelines that are
realistic for the buyer, the seller, and
the lender. What are realistic
timelines?
 
A realistic time frame in a contract
needs to be established for the
inspection due diligence period. The
agent needs to take the following into
consideration remembering that the
due diligence runs consecutively, and
weekends and holidays count in the
days of inspection due diligence.  Is it
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Drake Realty Inc | Apple Business Account

Hello, my name is Scott and I am the Account
Manager for Drake Realty. 

When you visit an Apple Retail Store and
begin working with a Specialist on your
purchase, please inform them that you work
for Drake RealtyDrake Realty  and provide proof ofprovide proof of
employmentemployment along with the QR. This will
ensure that the purchase gets added to the
account, and when eligible, loyalty pricing is
applied. If there is an issue looking up the
account, you can also provide the following
info..

Drake Realty Inc with the zip code 30305Drake Realty Inc with the zip code 30305 ,
or by the sale accountby the sale account
number 18000001560581number 18000001560581

Please note:Please note:  Pricing will consist of the
following off each product when eligible.
Loyalty Pricing may not be available for some
products.
6% off Mac
2% off select iPhone, iPad and Apple Watch
5% off iPad Touch
10% off AppleCare+ and most Accessories. 
*Restrictions apply since some product are
exempt from loyalty pricing*

If you prefer to order a product custom, or
need the product shipped to your location,
please partner with Glenn Drake so he can
confirm your partnership, and I will assist you
with the order personally. 

Please note this pricing only applies to retail
purchase and orders, not Genius Bar
Services. 

Thank you, 
Scott Shepherd
Business Expert
Apple, Avalon
avalonbusiness@apple.com 
www.apple.com/avalon

QR CODEQR CODE

a holiday period where days will be
lost due to a holiday, is your client out
of town on business or vacation
anytime during the inspection due
diligence period, do any separate
inspections need to be ordered such
as a pool inspection, septic
inspection, roof inspection etc. as
these inspections require separate
inspectors. The agent needs to insure
their client has ample time to conduct
the initial inspection and additional
inspections that need to occur, and
have time to inspect further if the
inspector feels a specialist needs to
look at a particular item that was
found during the initial
inspections. The agent needs always
keep in mind that after all the
inspections and findings come back
that ample time is available to
negotiate health and safety, and
repair issues with the selling
agent. During the inspection due
diligence period the buyers agent
needs sufficient time to get with the
buyer to determine what items noted
in the various inspections that they
want the seller to address. This is
done in the Amendment to Address
Repair Concerns. As the buyers agent
you need to either get this
amendment signed off during the due
diligence period, or terminate the
contract if the seller is not agreeing to
the buyers request. The buyer’s agent
needs to insure they are giving the
selling agent plenty of time to get with
the seller to price out repairs,
investigate requested repairs, and
determine if they feel they should
move forward with the buyers
request. The seller has a right not to
agree to the buyer requested repairs,
and the selling agent needs time to
get with the buyer’s agent so they can
communicate this with their client to
see if they still want to purchase the
property.
 
All items in the inspection period need
to be resolved during due diligence. If
you have 12 days due diligence day 1
is the day after binding and ends at

mailto:avalonbusiness@apple.com
http://www.apple.com/avalon
http://files.constantcontact.com/a923aed6001/14dc4758-0f01-4df2-852e-6c1a4dfb03d5.pdf


Helping Clients Convert HousesHelping Clients Convert Houses
Into Homes: A Strategy...Into Homes: A Strategy...

A good real estate agent provides
the goods that homebuyers need
and property owners welcome. The
accoutrements that beautify a room,
from a bouquet of flowers to a tray
of food. The accessories that better
every room of a home, townhouse,...

Read more
realtytimes.com

11:59 PM on the 12th day. Everything
must be agreed to in writing on formal
amendments. Verbal agreements do
not stand up, and it does not matter if
you are still discussing the repairs on
day 13 with not resolution the buyer
has to move forward in the
transaction due to not presenting a
Termination and Release. The buyers
agent has to insure their client
understands this and the agent has to
insure they protect their client by
clearly communicating on day 12 that
the seller has not agreed to some of
the repairs therefore you need to
decide if you the buyer want to move
forward, or would you like to terminate
the contract and get your Earnest
Money back. As easy this sounds this
is where many agents fail their
clients. Insure you do not disappoint
your client and cause them to lose
their Earnest Money by not being
clear with them on what needs to take
place during the inspection due
diligence period.
 
The other important timeline is the
finance and appraisal period. The
buyers agent needs to get with the
lender prior to writing the contract and
ask how many days are needed for
the finance and the appraisal
contingency. The financial and
appraisal days should match as these
items work in conjunction with one
another. This is critical information as
you cannot assume the number of
days the lender needs due to
variables that occur from buyer to
buyer. The loan officer takes into
account the type of loan being
written, production work flow, and if a
holiday is occurring during the
financial due diligence period. Also,
when the loan officer pre-approved
your client they might be aware of
some obstacles that have to be
addressed prior to the final
underwriting of the loan. If the
appraisal does not come in at the
asking price on the purchase and sale
agreement please insure you
immediately follow the appraisal

https://realtytimes.com/agentnews/agentadvice/item/1033240-helping-clients-convert-houses-into-homes-a-strategy-for-success?rtmpage=


This Design Mistake CouldThis Design Mistake Could
Lower The Resale Value OfLower The Resale Value Of
Your ...Your ...

Whether you're buying a new home
or renovating your current one, if
resale value is a concern, there's
absolutely one design mistake that
turns off a large segment of potential
buyers: wall-to-wall carpeting,
especially throughout a home....

Read more
www.forbes.com

Maintain the Staged Look WhileMaintain the Staged Look While
Your Home Is ListedYour Home Is Listed

The home stager has left. Your
house has never looked better. How
on earth are you going to keep
everything looking so flawless for
showings-especially if you have
children and pets? There are plenty
of things you can do to make your
life easier...

Read more
www.nar.realtor

contingency on informing the selling
agent and providing them with a copy
of the appraisal. The buyer’s agent
cannot sit on this information as the
loan officer needs to provide direction
as to what information they want
gathered to challenge the appraisal. It
is important the selling and listing
agent both communicate with their
client and advise what options are
available to try to remedy this
situation, and get the loan closed.
 
If a buyer decides to terminate based
on being denied a loan or on the
appraisal in order for the buyer to get
their Earnest Money the termination
needs to occur within the days agreed
upon in the finance and appraisal
contingency. Remember if the
appraisal is being researched to met
value, or if the lender needs
additional documentation from the
buyer to get the loan approved and
you are going to exceed the agreed
upon days of due diligence you have
to have an agreement signed by all
parties extending due diligence. If a
Termination and Release is written
after the financial and appraisal due
diligence has expired the buyer will
lose their Earnest Money in most
cases. Again, a verbal agreement will
not hold up when a dispute of the
Earnest Money occurs and a 10 day
letter has to be issued by the broker
or attorney holding the Earnest
Money.
 
The items listed above are very basic
but are constantly causing issues for
agents, buyers, and sellers due to
basic real estate law not being
handled correctly. Make sure you are
not the reason your client loses their
Earnest Money by insuring you write
your contract correctly, and are
following all contract timelines to
insure the contract stays compliant
and closes timely.

License LawLicense Law

https://www.forbes.com/sites/amandalauren/2019/10/14/this-design-mistake-could-lower-the-resale-value-of-your-home/#358d63af1a74
https://www.nar.realtor/blogs/styled-staged-sold/maintain-the-staged-look-while-your-home-is-listed


Remember to maintain yourRemember to maintain your
Georgia Real Estate License byGeorgia Real Estate License by
taking the required CEtaking the required CE
Classes. Also don't forget toClasses. Also don't forget to
renew your license prior to itrenew your license prior to it
expiring. For more information onexpiring. For more information on
your GA Real Estate License youyour GA Real Estate License you
should log into GREC Onlineshould log into GREC Online
Services. Please see the linkServices. Please see the link
below.below.

GREC Home PageGREC Home Page

GREC Online ServicesGREC Online Services

Remember to log into FMLS and
GAMLS to keep your log in
active.
FMLS Tech Support
404.255.4215
GAMLS Support
770.493.9000

FMLS Member LoginFMLS Member Login

Reminder of the MonthReminder of the Month

Rule 520-1-.05 Maintaining a
License- Continued from
previous newsletter
 
 
2)
Active or Inactive License.
(a)
Every active Georgia associate
broker, salesperson, and
community association manager
shall be licensed under an active
Georgia broker; and said associate
broker, salesperson, or community
association manager cannot be
licensed under more than one
Georgia broker during the same
period of time. An active Georgia
associate broker, salesperson, or
community association manager
may also affiliate a license issued
by another state's real estate
licensing regulatory body with a
broker in that state provided:
1.
said state's laws allow affiliations
in both states; and

2.
said Georgia resident associate
broker, salesperson, or community
association manager has the
written permission of the broker
holding his Georgia license to
affiliate with a broker in another
state and said written permission
clearly delineates (1) the duties
that the licensee may undertake for
each broker and (2) that the
licensee may not undertake
brokerage activity on property
located in Georgia except in behalf
of the active Georgia broker.

(b)
After making an original
application for licensure to the
Commission, a salesperson or a
community association manager
shall not commence work in real
estate brokerage activities until the

https://www.grec.state.ga.us/
https://www.grec.state.ga.us/info/wcls.secure_login?p_action=Continue&p_errors=N
https://www.fmls.com/MemberLogin/login.cfm


GAMLS Agent LoginGAMLS Agent Login

As of May 1, 2019, the FMLS
compulsory listing area will
expand to include Rockdale and
Newton Counties.

Did you know FMLS enables
nearly 12 million views of
listings monthly across 100's of
real estate websites? This
expansion will increase your
listing exposure with the
inclusion of Rockdale and
Newton in our compulsory
listing area comprised of the
following counties: Bartow,
Barrow, Chattooga, Cherokee,
Cobb, Dawson, DeKalb,
Douglas, Floyd, Forsyth, Fulton,
Gordon, Gwinnett, Hall,
Haralson, Jackson, Lumpkin,
Newton, Paulding, Pickens,
Polk, Rockdale, and Walton.
 
Please remember FMLS Rule 3
states that all improved and
unimproved real estate (with the
exception of commercial or
industrial property) listed for
sale under an exclusive right to
sell contract with a Principal or
Associate Member must be
listed with FMLS if it is located
in a compulsory listing area.

New construction no matter the
phase, will be collected in
compulsory areas.

broker has received the licensee's
wall certificate of licensure.

(c)
After a licensee makes application
to change the status of his or her
license to a broker of a sole
proprietorship or qualifying broker
of a corporation, limited liability
company, or partnership, the
applicant shall not commence work
in real estate brokerage activities
until the applicant has received the
wall certificate of licensure for the
sole proprietorship, corporation,
limited liability company, or
partnership.

(d)
Any licensee whose license is
released by a broker shall not
engage in the activities of a real
estate broker until the licensee:
1.
affiliates his or her license with a
new broker and mails a Change
Application to the Commission; or

2.
receives from the Commission a
wall certificate of licensure
authorizing the licensee to serve as
the broker of a sole proprietorship
or the qualifying broker of a
corporation, limited liability
company, or partnership.

(e)
Any licensee who seeks to activate
a license which has been on
inactive status shall be required to
have satisfactorily completed the
continuing education requirements
which would have been required if
such licensee had been on active
status or in lieu thereof,
requalifying as an original
applicant.

https://www.gamls.com/index.cfm


FMLS - Contact UsFMLS - Contact Us

Contact Us Privacy Policy Terms of
Use Copyright (DMCA) Notice
Accessibility Notice

Read more
www.fmls.com

Why Millennials Are BuyingWhy Millennials Are Buying
Smaller, More Efficient HousesSmaller, More Efficient Houses

Once upon a time, baby boomers
just out of college or returning from
the army, started families; bought
the biggest houses they could afford
and had several children at a young
age. They were the first post
depression generation and wanted
a...

Read more
www.forbes.com

If you are paid at table, please
deposit the Drake check via
Bank Shot and email the fully
executed Settlement Statement
to drakecommdeposit@gmail.com.

Questions or concerns call 
Mary Gasparini
drakerealoffice@gmail.com
770-365-4865

Bank Shot TipsBank Shot Tips

Bank Shot InstructionsBank Shot Instructions

Chasing down UPS and FedEx
deliveries of Earnest Money can be
a nightmare for you and your
client. Instead of sending Earnest
Money have your client deposit via
Bank Shot.

Guest Sign-in is easy. Have them
down the Bank Shot app and give
them the guest sign-in information
below.

ddrakerealtyga@gmail.com
drakeguest

https://www.fmls.com/contact-us
https://www.forbes.com/sites/sherikoones/2019/10/18/why-millennials-are-buying-smaller-more-efficient-houses/#2e6011824558
mailto:drakecommdeposit@gmail.com
mailto:drakerealoffice@gmail.com
http://files.constantcontact.com/a923aed6001/d42bbeca-bdca-4ed3-b551-f0720053b606.pdf
mailto:drakerealtyga@gmail.com


If are not using Bank Shot App, down loadIf are not using Bank Shot App, down load
the app today! It streamlines your Realthe app today! It streamlines your Real
Estate activities and allows you more timeEstate activities and allows you more time
with your clients.with your clients.

U.S. Existing-Home SalesU.S. Existing-Home Sales
Declined 2.2% in SeptemberDeclined 2.2% in September

WASHINGTON-Sales of previously
owned U.S. homes declined in
September, a sign that high prices
and slim inventory continue to weigh
on the housing sector despite low
interest rates, strong employment
and firmer wage growth. Existing-
home sales...

Read more
www.realtor.com

RANDALL C. MCMICHAELRANDALL C. MCMICHAEL

EDWARD M. GRAY, IVEDWARD M. GRAY, IV

Visit Our PartnerVisit Our Partner

McMichael & Gray, PC is Drake
Realty's Preferred attorney. Please

contact McMichael and Gray, PC for
all your closing needs.

Main Number: 678-373-0521

McMichael & Gray, PC is a preferred
HUD attorney. 

Please use the form linked below
New Buyer Select Form

Drake Agent's Concierge Link

Visit our websiteVisit our website

When you close with McMichael &
Gray you have the option to be paid
at table. Turn the Pay at Close form in
5 day prior to closing to insure you
are paid at table. If you have not
received at Pay at Close form, please
contact on of the Drake Offices and
receive the form via email.

https://www.realtor.com/news/real-estate-news/u-s-existing-home-sales-declined-2-2-in-september/
http://files.ctctcdn.com/a923aed6001/adddb20d-c2ad-419f-ad17-c1d2150d216c.pdf
mailto:drake@mcmichaelandgray.com
http://www.mcmichaelandgray.com/


Deanna MatneyDeanna Matney

Direct: 800 450-2010 x 3040
Cell:   770-823-7991
Fax:     706 412-5068
Email  Deanna.Matney@nafinc.com

Visit our websiteVisit our website

The Time LineThe Time Line

Top 10 Don'ts During the Home LoanTop 10 Don'ts During the Home Loan
ProcessProcess

Visit Our PartnerVisit Our Partner

Think your buyers can’t
qualify? Think again!

 

 

Rental income allowed - no equity and
no landlord experience required
One year income average allowed
Jumbo loans - 10% down
Qualify using cash assets only - no
other income documentation required
W2 borrowers - employee expenses not
deducted
Up to 10 financed properties allowed
Reverse mortgages available
No overlays - Direct seller service to
Fannie Mae, Freddie Mac & Ginnie Mae
Conventional & FHA loans - 14
business day close guarantee*

Drake Realty PartnersDrake Realty Partners

mailto:Deanna.Matney@nafinc.com
http://www.newamericanagent.com/deannamatney
http://www.smartstarthomebuyer.com/HomeBuyingProcess
http://files.constantcontact.com/a923aed6001/28c29f58-6726-4615-bdd9-16b55b71e2ac.pdf


Georgia News Network Interview About The Tour ChampionshipGeorgia News Network Interview About The Tour Championship

Visit Georgia Golf and Travel's WebsiteVisit Georgia Golf and Travel's Website

IntroducingIntroducing
Georgia Golf Real EstateGeorgia Golf Real Estate

Doug Hollandsworth of Georgia
Golf and Travel created
georgiagolfrealestate.com to
showcase Drake Realty Agent's
top property listings. This website
is viewed across the country and
is a great opportunity for you to
show off your top listings as
potential clients decide if Georgia
is their best relocation
opportunity.

Georgia Golf Real Estate | RealGeorgia Golf Real Estate | Real
Estate in GeorgiaEstate in Georgia

Read more
georgiagolfrealestate.com

Drake Office Closed - November 11Drake Office Closed - November 11

Upcoming EventsUpcoming Events

If you are in need of CE Credit
Hours, please email Mary at
drakerealoffice@gmail.com

FMLS CE TRAINING CLASSESFMLS CE TRAINING CLASSES

Earn 2 Free Months for Each ReferralEarn 2 Free Months for Each Referral
That Signs up With DrakeThat Signs up With Drake

Have them CallHave them Call
Mary 770-365-4865Mary 770-365-4865

https://app.simplycast.com//files/5693174/files/GA_Focus_Extra_-_GGT.mp3?recipient_id=14MZhajIy_AVwqiSDPpMaM9lpZMRbwZKSqyhSM1fejTq4
http://georgiagolfandtravel.com/
http://georgiagolfrealestate.com/
mailto:drakerealoffice@gmail.com
https://www.fmls.com/find-a-class


Glenn Bernie Mary

DRAKE REALTY  ABOUT US  CONTACT US

http://www.drakerealty.us/index.php
http://www.drakerealty.us/about.php
mailto:drakerealoffice@gmail.com


As a licensed Georgia Real Estate Agent it is your responsibility to keep up to date on changesAs a licensed Georgia Real Estate Agent it is your responsibility to keep up to date on changes

implemented by the Georgia Real Estate Commission (GREC) and Drake Realty.implemented by the Georgia Real Estate Commission (GREC) and Drake Realty.

Please Remember to Sign In to the Drake Database every 14 days to stay compliant.Please Remember to Sign In to the Drake Database every 14 days to stay compliant.


